
Financial Professional Self-
Assessment

Your Name: ____________________Phone: 

____________________

Organization: __________________Email: 

___________________

Size of Organization ( or Number of Professionals): 

_________

Number of Support Staff: ______________________________

Title/Role In Company: ________________________________

Gross Revenues (millions – USD): $____________________

The Number One Business Issue You Have

1. Our most pressing business/client issue currently is:

Comments: 

The Most Pressing Performance Management Or Financial 
Issue You Have

2. Our most pressing performance management/financial issue is: 

Comments: 

Where Do You Spend Your Time? 

3. What percentage of your time do you devote to presenting financial statements as a 
part of your role in the organization? ______%



Comments: 



When Do You Conduct Cash Flow Planning? 

4. How often do you conduct cash flow planning sessions? 

Number of times per month________  quarter_________  annually_______.

Comments: 

Engagement And Comprehension With Non-Financial Clients 
And Colleagues

5. Please rate the following statements on a scale of “1 to 10” (“1” is low, “10” is high):
 

5a. During my presentation(s), non-financial clients or colleagues are engaged and 
comprehend what I am saying. (Circle)

At what level are they engaged?  (Place an ‘x’ just to the right of the number)

LOW   MID-RANGE   HIGH

1  2  3  4  5  6  7  8  9  10

At what level do they comprehend what I am discussing?

LOW   MID-RANGE   HIGH

1  2  3  4  5  6  7  8  9  10

Comments: 

The Financial Information’s Usability

5b. I rate my non-financial clients’ and colleagues’ perception of the information’s 
usability at this level: (Circle)

LOW   MID-RANGE   HIGH

1  2  3  4  5  6  7  8  9  10



Comments:

Grasping The Message

6. In your opinion, what is the most difficult part of getting the “essence of your 
message” across to non-financial clients and colleagues?

Comments: 

Grasping Financial Concepts

7. From your observations, what do you think is/are the most difficult concept(s) for non-
financial clients or colleagues to grasp?

Comments: 

Why Don’t They Grasp The Financial Concepts More Easily?

8. Why do you believe many non-financial associates have a difficult time grasping 
financial information? 

List as many thoughts as you want to share.

Bridging The Understanding Gap

9. When you observe non-financial clients or colleagues having difficulty with financial 
information or concepts, how do you bridge this barrier to understanding? 

Comments:



Is Accounting A Cost Or An Investment?

10. In your opinion, do your non-financial clients and colleagues see accounting services 
as a cost of doing business removed from what their activities, role and 
responsibilities are or as something more or different? 

10a. I believe they see Accounting Services as a cost of doing business! (Check)

I Agree:      I Disagree: 

Comments:

10b. I believe they see Accounting Services as an “investment in the wellness of the 
entire business.” (Check)

I Agree:      I Disagree:

Final Comments!

11. Are there any comments or questions you’d like to add? 

Comments:


